                                                                                    Umar


                                     House No  104, Nearby Water Tank, Ghitorni, New Delhi
                                                               Mob:-+91-9315576277
                                                      E mail – umaransari65656@gmail.com
Work Experience:
3 years of Experience with different leading International Brands in sales and marketing fields.

· Results-oriented professional skilled in all aspects of retail merchandising business including planning and achieving sales targets, training/supervising retail team, interacting with V.M team & Marketing team for organizing store.
· Customer Relations: Ensures high-quality service to facilitate customer satisfaction and repeat clients.

· Sales Analysis: Adept at mapping growth trends of store and comparing with competitors to evolve strategies for future escalation quantitatively.

· Excellent communication and interpersonal skills demonstrated in interaction with floor personnel, management,  

· Quick learner with high levels of adaptability and extremely organized.
· Strong work ethic, commitment, and drive to succeed.
                                                               Samsung
                             Working with Samarth Lifestyle as a Fashion Consultant from Sept 2022
                                                                                 Job Profile includes:

 Sales Analysis:

· Perform sales analysis of quantitative data to understand reasons for achievement or non-achievement of sales targets.

· Prepare monthly performance reviews for analyzing the sales and market competition.
Customer/Client Interaction:

· Provide customers qualitative feedback on, Product, Quality & Service.
      Coordination:

      Responsible for administration and coordination between store management on various administrative issues. 

      Extra Milestone:

· Inward (GRN), outward (RTW).

· Cashier.

· Cash Handling.
                                                             WK Life London
                     Worked with WK Life London as Sr. Sales Executive from Dec 2021 to Sept 2022
                                                                                 Job Profile includes:

 Sales Analysis:

· Perform sales analysis of quantitative data to understand reasons for achievement or non-achievement of sales targets.

· Prepare monthly performance reviews for analyzing the sales and market competition.
Customer/Client Interaction:

· Provide customers qualitative feedback on, Product, Quality & Service.
      Coordination:

      Responsible for administration and coordination between store management on various administrative issues. 

      Extra Milestone:

· Inward (GRN), outward (RTW).

· Logistic Management.

· Cash Handling
                                                                    MINISO
                                  Worked with Miniso as a Sales Executive from Dec 2019 to Dec 2021  
Highlights of job profile include:

 Sales Analysis:

· Perform sales analysis of quantitative data to understand reasons for achievement or non-achievement of sales targets.

· Prepare monthly performance reviews for analyzing the sales and market competition.
Customer/Client Interaction:

· Provide customers qualitative feedback on, Product, Quality & Service.
      Coordination:

      Responsible for administration and coordination between store management on various administrative issues. 

            Extra Milestone:

· Inward (GRN), outward (RTW).

· Cashier.

· Cash Handling
                                                            Educational & Professional Qualifications

	Pursuing
	B.A.
	

	Intermediate
	CBSE
	2019

	High School
	CBSE
	2017


Additional Information/Personal Details

Father’s Name
 ANWAR ANSARI.











Date of Birth: 
 Aug 8, 2000.
Languages:
English, Hindi.
Interest:

Cricket, Computers Game
Marital Status:

Unmarried

Date :-   
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PAGE  
1

