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SUMMARY:
Hard working store manager professional versed in all aspects of running a successful retail store. Including opening and closing procedures, banking, merchandising, effectively motivate employees to performance excellence and fosters a team environment focused on group success.
HIGHLIGHTS:
· Marketing and advertising 

· Inventory management 

· Business generation

· Vendor negotiations

· Operational improvements
· Handling Corporate deal



DESIGNATION:
Store manager/Sales Manager

April 2015 to till date 

EXPERIANCE:
· Currently working at “Arun Watch Shop” in Green Park from April-2015 to till date as a Store Manager/Sales Manager
· Arun Watch Shop is an authorized dealer of Mobile & Accessories
SALES MANAGER/STORE MANAGER:
· Responsible for maintaining a deep understanding of marketplace trends and competitor activity. Top pro-Actively develop new opportunities in fresh market. Carrying out intense and detailed negotiations with clients.  
· Business to business and business to client’s communications working with a board range of internal teams to support the sales efforts. Managing a diverse sales team.
· Ensuring customer’s enquiries and orders are properly managed and processed in a timely manner.
· Acquisition of new clients.
· Lead conversion from numerous marketing channels.
· Creating a short- and long-term sales plan with the intention of achieving the given objectives.
· Consistently meet revenue goals in accordance with team/organizational goals.
· Actively looking for possibilities to upsell and cross-sell to existing customers.
· Obtaining referrals from the current clientele to widen the sales pipeline.
· Management of customer relationships.
· Recognize customer needs and provide insights for improving the product portfolio based on interactions with and feedback from customers.
· Reporting and operations.
· Overseeing pre- to post-sales support activities for the designated goods and regions while guaranteeing the greatest level of client satisfaction.
SKILLS:
· Have effective communications skills and a keen eye for details and the ability to negotiate at all levels.

· Ability to win new and existing business.

ACADEMIC:
      Session               Course details               University Name
· 2011-2013           
PG



GJU
· 2008-2011
      Graduation

 Rajasthan University

PERSONAL DETAILS:
Father’s Name




:
Sh. Jai Bhagwan
Date of Birth




:
19th April, 1991
Nationality




:
Indian

Religion




:
Hindu

Gender





:
Male

Marital status




:
Married

Languages Known



:
Hindi, English,
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