






	
RAVINDER DEVGAN

Contact Information:

Correspondence Address:

C/O. Chanderjit Singh
H.NO.- C-33
Saket Court Resi. Complex
Saket, New Delhi-110017
      

 Mobile: = 08146077372
  
E-Mail:
   
 Devgan.ravinder@yahoo.in

Permanent Address

H.NO.-372 
C/O Sh. Faqir Chand,
Near Kalgidhar Gurudawara, G.T. Road
Khanna-141401


Personal Data:

DOB: 27JULY1982
 
Gender: male

Nationality: Indian

Marital Status: Single

Languages Known: English, Hindi, Punjabi

Interests and Hobbies: listening music, 
Interacting with people,




	CURRICULUM VITAE

Career Objective
  “To join a reputed organization which gives opportunity for professional & personal growth by enhancing the knowledge and skills, learnt during the professional career and I want to be solid part in each and every step towards growth and prosperity of the organization.”
	
Professional Qualifications
 MBA from DESH BHAGAT INSTITUTE OF MANAGEMENT & COMPUTER SCIENCE (2008-10)
	
MAJOR-   MARKETING
MINOR-   FINANCE

Summer Training/Final Project
Summer Training at ANGEL BROKING LTD. at CHANDIGRAH for 45 days.

PROJECT REPORT -
               “STUDY OF COMMODITY MARKET”
  Taking into care of the increasing role of commodity market in Indian economy I took opportunity to study the complexities of commodity market. The aim of my project report was to understand the commodity market in India and especially Gold commodity.

Why I choose Gold in commodity market because:
During the recent recession period world over, all the markets include BSE and NSE fell drastically even the major economy of the world were hit hard , major investment portfolio lost confidence but Gold was one of few that remain favorite of investors even in that period.

FINAL PROJECT - 
                    “MARKET ANALYSIS OF LG CONSUMER        
                    DURABLES & DEALER DEVELOPMENT”

The objective was to find out the market share of LG products, advantages and disadvantages of LG products from dealers and to find out what problems they are facing with the LG products so that problems can be resolved to increase the sale.
	

   

                                                                   


	
Strengths 

 Ability to Face Any Challenging Assignment 
 Team worker to the Core. 
 Ability to Adapt to Any Type of Environment 
Dedicated and Hardworking.
Sincerity & honesty
 Confidence in self doing
	

Academic Qualifications
               MBA                                                                   2010
     (PTU Jalandhar)	

            Graduation (B.A.)                                                2006                                
   (Punjab university Chandigarh)

       +2 Commerce                                                     2000                                                           
  (Punjab School Education Board)
	
       Matriculation                                                    1997                     
  (Punjab School Education Board)

Technical Qualification
Functional Computer Knowledge 

Working Experience 
. As a Sr. Representative Facilities in Concentrix Corporation Gurgaon (Haryana) from June 2017 to Nov. 2020. It’s an internal department of Concentrix which provided the transport to Concentrix employees from Home to Office. 
My job of responsibility is to 
      > Manage the roaster of every employee.
      >Cater the unscheduled request of pickup and drop of employee.
      >Provided another office cab or ola cab in case of cab breakdown in the route.
      >Dealing with vendors and negotiations.

. As an Assistant in Production (Supervisor) in Sant Rubbers Limited Jalandhar      ( Punjab) from Nov.2016 to June 2017. It’s an Export production house of Shoes Outsole deal with International brand like Clarks, Woodland, Aster, Kickers. My job of responsibility is to 
       >Manage the quality and quantity of the finished product.
       >Check the raw material quality are up to the mark.
       >Maintenance of the production line assigned. 
       >Check and maintenance the color of raw material and finished outsole product as per customer approval. 
       >Also worked in their market planning section.

 . As a Sale Executive in Maruti Franchise at Doraha (Punjab) from April 2012 - July 2012. My job of responsibility is to 
      >Market executive and to represent the company in sales. 

Competencies
Result oriented Professional with good presentation skill.
Ambitious, Motivating, Leadership Qualities, constantly pursuing higher standards of work.

OTHER ACHIEVEMENTS
Participant in the seminar on Intellectual Property Act at Ludhiana by FCCI.
Participant in the International seminar at DBIMCS, Mandi Gobindgarh

Declaration
I confirm that the information provided by me is true to the best of my knowledge and belief. I also assure you sir/madam, if a chance given to me to serve under your kind control, I will perform my duties with honesty dedication and punctuality  
	
Date           :                                                             Signature :
Place         :                                                       RAVINDER DEVGAN                           
                                                                                             




















